
BUILDING YOUR IDEAL
CUSTOMER AVATAR















(married/single/
divorced, widowed)





Questions developed by JudetteCoward and inspired by @MarieForleo



Get Clear
If you've completed the work, standing ovation for ya! If you did not, feel free to revisit and take an-
other genuine stab at it. The idea upon completion, is for you to have a detailed reference of your 
dream customer to draw upon, and to  authentically connect with them from a place of true compas-
sion and understanding.
 
Use your customer avatar to create pretty much everything: your sales and promotional materials, 
social media content and newsletters, your ability to design and deliver products and services that 
matter, and your ability to effectively sell both on and offline.
 
Don’t forget! If you have multiple and distinct products and services, then you need to create an 
avatar for every new product, service, or offering. 
 
Ready to write a clear, descriptive paragraph about your dream customer? Go ahead and write it in 
the box below.
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him/her



 
Here's a gentle reminder that you

showing up for yourself daily is enough.
Even when it's hard, even when you want

to quit, you don't give up.
That in itself is worth celebrating. 

Your dreams are worth your fight until
success provides ease.

Enjoy all parts of the process, for each is
worthy as are you

 Simplify Social Media
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